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Win More Business at Higher Prices 
							LEARN MORE 
													
						
							
							
Nobody cares about your features. 
							They only care about what value your features provide them. 
							LEARN MORE 
													
						
							
There are 2 reasons for every lost sale. 
								Price was too high.
	Buyer didn't expect to get enough benefit.



Don't just blame price. 
							LEARN MORE 
													
						
							
							
Find the buyers that value your product the most.  
							Sell to them. 
							LEARN MORE 
													
					
					
				
				
			
			


				

				

				

		
					
		
				
				
			Win more business at higher prices

		

				

				

					

				

		
					
		
				
				
							At Impact Pricing, we’re passionate about helping organizations realize their full value. We offer an array of resources and services–from our award-winning podcast series to our immersive bootcamps–to support every step of your organization’s journey to maximum profitability.
Our offerings are based on the teachings of our founder and profit expert, Mark Stiving, and combine decades of real-world experience with a passion for inspiring and teaching others.
 
						

				

				

					

				

		
					
		
				
				
							For organizations & their investors
Bottom Line Bootcamp 
Impact Pricing University
 
						

				

				

		
				
				
							For individuals
Keynotes 
Coaching Services
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				#571: Pricing Table Topics: 8 of Diamonds – Customer Perceptions Always Matter			
		

				
					
			March 20, 2024		
				

				
			This one is the 8 of Diamonds from the Impact Pricing card deck.  Customer perceptions always matter. And what’s fascinating is every time we touch
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				#570: Balancing Curiosity, Specialization, and Success as a Pricing Professional with Robert Ribciuc			
		

				
					
			March 18, 2024		
				

				
			Robert Ribciuc is the Managing Partner at EBITDA Catalyst. He helped establish, grew, and managed a successful advisory/consulting firm focusing on pricing strategy and analytics,
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				#569: Blogcast: Who Should Own Pricing?			
		

				
					
			March 15, 2024		
				

				
			This is an Impact Pricing Blog published on January 25, 2024, turned into an audio podcast so you can listen on the go. Read Full
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				Using Value to Break Down Silos			
		

				
					
			March 14, 2024		
				

				
			For several years I’ve conducted “Pricing” bootcamps for companies and PE firms.  Although they usually hire me to effect pricing strategy, what we really do
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				#568: Pricing Table Topics: 8 of Hearts – Business Acumen			
		

				
					
			March 13, 2024		
				

				
			This one is the 8 of Hearts from the Impact Pricing card deck. Business acumen is a skill that salespeople really need, and product people
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				#567: Navigating the Future of Pricing: Insights on AI and Value Dynamics with Steven Forth			
		

				
					
			March 11, 2024		
				

				
			Steven Forth is Ibbaka’s Co-Founder, CEO, and Partner. Ibbaka is a strategic pricing advisory firm. He was CEO of LeveragePoint Innovations Inc., a SaaS business.In

		

		
		
			Read More		

				

				
				
				
			





		
				
				
			
				#566: Blogcast: Listen to Your Market, then Think			
		

				
					
			March 8, 2024		
				

				
			This is an Impact Pricing Blog published on January 18, 2024, turned into an audio podcast so you can listen on the go. Read Full
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				To Fee or Not To Fee? That is the Question			
		

				
					
			March 7, 2024		
				

				
			A client recently asked me about adding a credit card fee to their customers’ payments. Since most of their customers pay less than $10/transaction, the
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							Who We Are
Our mission at Impact Pricing is to educate companies about value-based pricing, which simply means charging what a customer is willing to pay. Once a company starts down that path, it’s quickly apparent that they require a much deeper understanding of value.
						

				

					

		

				
			
						
				
							What We Offer

	Advisory Services
	Live Training
	Keynote Speaking
	Impact Pricing University
	Books
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							Contact Us
Phone
+1 408 307-6800
Email
[email protected]
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